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Abstract

Purpose— This paper examines the GFC's impact on the oftehange in the global economic and financial
landscapes, particularly China’s global financi#luence. In doing so it fills a gap in the litareg. While growth in
China’s economic and financial resources and imiteeare recognised, analysis of China’s globalesbétarge, listed
(and effectively multinational) corporations is ited. Globalization is frequently linked to the gith of these large,
listed corporations, which are important due tartdeminance in determining FDI and trade flowsd dineir potential
to exert political and economic power. China hazu$®d on establishing such a set of large, intemealty-competitive
enterprises as part of its enterprise reform pmaces

Design/methodology/approach This paper summarises established views inntegriational political economy
literature (often expressed in the media) that wee entering an Asian era in which China’s globabresmic and
financial control has grown to compete with thattloé United States and European Union. It thenemtssstylised
facts on changes in the geographic origin (con@ot) industry distribution of large (Top 1000)édtcompanies over
the periods immediately preceding, covering, adidfong the GFC (2005 to 2011). This is done agameasures of
the relative economic and financial positions ofanaegions and countries, including China, ove®9% 2011. This
establishes trends in relative financial and ecdaadmportance against which more recent changescagsd with the
GFC may be evaluated.

Findings— The East Asian/Pacific region’s share of globality market capitalisation has grown significgntl
over the 2000s. However, China’s gains are reltis@nor given the significant outperformance o gtock market
relative to major western markets. Additionallythex than accelerating an economic and financidl 8lbbm North
America, the data suggests that the GFC may habdised or improved its relative position, havingpacted heavily
on other regions/countries. This is especially withpect to the relative decline in value of eqintynajor markets that
occurred during 2008. While the GFC'’s impact onr@hs share of large, listed companies appears tposéive,
China still holds a relatively small share of tbat, for which a relative lack of industrial dig#fication is observed.
This is despite significant listings of large statened enterprises (particularly banks), and reddyi rapid growth in
China’s economy.

Research limitations/implications Limitations in the analysis exist due to a foars the largest 1000 listed
companies as measured by asset value and markgtlisapon. Additionally, use of the U.S. dollas the benchmark
currency for valuation leads to exchange rate iredafistortions. Future research should analysérpact of shifts in
exchange rates on conclusions re China’'s emergingaenic and financial influence under alternativeasures of
company size.

Social implications- This paper contributes to the debate on theafigehina and decline of the North Atlantic
economies. It suggests that the international ipaliteconomy literature (and press) is potentiaierstating the
rapidity of China’s rise in financial influence, cdthat western fears of China’s current globalriitial power may be
overstated.

Keywords:global financial crisis; multinational corporatigrigobalisation; China.

1. INTRODUCTION

The objectives of this paper are to provide an engdioverview of and insight into the extent toiefh
the global financial crisis (GFC) has altered tla¢erof change in the global economic and financial
landscapes, particularly as these apply to thdivelglobal position of China (and, more generaliast
Asia). In doing so it will also address the fadtthwhile the growth in China’s (and East Asia’speomic
and financial resources and influence are well gased, there has been less focus on East Asiah, an
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particularly Chinese, control of large corporati@assa result of globalization. These large entsegriare,
frequently, multinational in terms of either theictivities or economic and financial impacts, amd a
important due to their global dominance in deteingrboth foreign direct investment (FDI) and trdibevs.

To achieve its objectives this paper presents dathdiscussion on changes in the geographic origin
(control) and industry distribution of large (Top@D) listed companies over the period from 20080db1.
That is, the time period immediately preceding @tC, the time period often associated with the G&(d,
the period to 2011 over which the European creaiiscand the great recession have continued t@ainp
global financial markets and economic activity. s done against a backdrop of measures of thével
economic and financial position (being GDP andltotarket capitalization, respectively) of major et
and countries. Presentation and discussion ofdiiig, which covers the 1999 to 2011 time periodjrise
the discussion and establishes the bases on witigh necent trends are built.

2. THE RISE OF CHINA AND (RETURN) OF EAST ASIAN ECONOM IC POWER

It is now commonplace to recognise the presen@sfnificant (and even accelerating) shift of gllob
economic power to Asia, particularly China, andstlitast Asia and the Pacific, as part of the prooéss
globalization. Often discussed are shares in tHeevaf global output (GDP or GNI) produced within
countries and regions. At the same time there esh@ps incorrectly) acceptance of the decline oftiNo
America in terms of its economic and political ughce. This is particularly in the East Asian regas a
result of the decline in the United States (U.83re of global GDP and the rise in the presencéhiha
(Breslin, 2009).

Although appearing rapid to many, China’s gainglimbal economic position cannot be viewed as a
sudden phenomenon. Rather they are a longer-tenseqaence of a gradual process of modernisation in
China and the internationalisation of its econoftyus these gains reflect (amongst other factorgseain
China’s industrial competitiveness through the E980d 1990s associated with industrial reform (Zhaa
Zhang, 2007); the opening of competition agairstesbwned enterprises (Imai, 2000); large infloivEDI
(Huang, 2003); and commercialisation of its banldggtem (Mclver, 2009).

Figure 1 provides evidence of the shifting glold@dres of GDP (as measured in current U.S. dollars).
The share of global GDP sourced out of North Anze(and thus largely the U.S.) has declined conzinher
since the early 2000s (by around 11 per cent). Weweaather than fall more rapidly as a resulthef GFC,
it would appear that the North American share ofFGHD first stabilised before continuing along iteyious
downwards trend.

Figure 1 also illustrates that much of the ovedeltline in the value of North America’s (and th&Lk)
share of global output over the 2000s can be exgdiaby rises in output in the rest of the worldtiiLa
America and the Caribbean, Middle East and NorthcAf South Asia, and Sub-Saharan Africa) and, in
particular, an increase in the share of global Gib#vided by Europe and Central Asia. However, over
much of the period associated with the GFC, theajlshare of GDP of Europe and Central Asia feltlilev
that of the rest of the world grew or stabilisethally, although the share of world income genatatethe
East Asian-Pacific region has grown relatively sgly throughout the late 2000s, it initially dedih
between 2001 and 2007 before growing stronglyHerremainder of the period under analysis.

What consideration of regional values of GDP shalesures is that, in the case of China, the diite 0
rapidly growing economy supports the claim of itewgng regional and global significance. Measured
under purchasing power parity (PPP) assumptionga@heconomy was the second largest in the world
behind that of the United States by 2003 (Costd&. By conventional measures, China had become th
world’s sixth largest economy by 2003, fourth lasigby 2005 (Costin, 2008), and second largest iy 20
(Hout and Ghemawat, 2010).

2 See Appendix A for discussion of the sources td.da
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Figure 1. Regional Shares of GDP (% of World tatalrent U.S. dollars)
Source: World Bank, World Development Indicatorgthar’s calculations.

Figure 2 provides a more detailed breakdown ofeshar world GDP sourced within the East Asian-
Pacific region. What the relative stability of tBast Asian-Pacific share of world GDP over theyetrimid
2000s hides is a substantial shift in relative eoaic position of number of major economies and gsoof
economies within the region. There has been coraditie growth in the share of global GDP produced by
China and a significant decline in the share ofldvarcome provided by Japan, a set of featurestthae
been followed relatively consistently throughoue tP000s. Japan, in particular, has suffered afsignt
decline in terms of its share of world GDP, witistehare falling from over 14 per cent in 2000ust jover
eight per cent by 2011. China, on the other haad,dnjoyed significant growth in its share of wadDP,
reaching a point where its value of output is ealiy on par with Japan, from just under four jgent in
2000 to over ten per cent by 2011, thus raisinggdsnomic (and potentially political) significanbeth
within the region, as a direct competitor with Japand globally.

Clearly some of the above changes in shares ofaplobtput in Figures 1 and 2 can be explained
through consideration of changes in the value efUlS. dollar against other major currencies, paldrly
the Euro, the Yen and the Remimbi (Figure 3). ldlemme of the changes in the global share of GDP
provided within Europe and Central Asia stronglffe shifts in exchange rates relative to the W&lar
(i.e. may largely reflect changes in the valuehef Euro against the U.S. dollar). This is partidylthe case
for the fall in share during the early 2000s, atohitime the Euro weakened considerably againsthis
dollar (Figure 3). The increase in the Euro-U.Sladaate by the end of 2009, to levels achievediad late
2007, would also explain some of the decline inEbeope and Central Asian share of global GDP ofeser
during this latter period.

While influenced by currency movements, Japan’'sesbéglobal output has declined despite a general
strengthening of the Yen against the U.S. dollacssithe early 2000s. However, the relative stghilftthe
Chinese Remimbi-U.S. dollar in the period to 2008 that from mid-2008 to mid-2010 (Figure 3), sugige
that much of China’s recent gain in global incorhars is due to its relatively rapid real growthGDP
rather than simply the influence of changes in whie of its currency. Thus real, rather than purel
financial, factors are behind the perceived rapmivgh in China’s economic significance.
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Figure 2. GDP within the East Asian-Pacific regiselected countries

(% of World total, current U.S. dollars)

Source: World Bank, World Development Indicatorgthar’s calculations.
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Figure 3: Major currencies against USD (Jan 19996)
Source: Datastream; author’s calculations.

3. CHANGES IN THE GLOBAL FINANCIAL LANDSCAPE

When considering financial development, a numbermefasures are, potentially, available. These

include: bank deposits to GDP, stock market capaabn to GDP, and public bond market capitalatio
GDP. However, consistent with the later discussiblarge listed companies, the focus in this sectidll

be on market capitalisation.
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Figure 4. Market capitalization of listed compan(f#sWorld total, current U.S. dollars)
Source: World Bank, World Development Indicatorgthar’s calculations.

With respect to the major economic regions idegdifinitially in Figure 1, Figure 4 highlights a
significant decline in the global share of equigsets held in the North American region to 2007 (as
measured by market capitalisation). However, un®kP, this is not been impacted as greatly by gnawt
the value and global share of European and Cefsiain equity markets, which has been relativelplsta
and even declined over the period under considerakilost significant is the apparent rise in tharshof
market capitalisation held within the East AsiarciRaregion to 2007 and in the rest of the worlcepthe
full time period (Latin America and the Caribbedfiddle East and North Africa, South Asia, and Sub-
Saharan Africa).

What is clear from the data presented in Figure thé impact of the global financial crisis of 207
2008 and the post-GFC credit crisis on the NortheAoan share of global equity market capitalisation
Following partial recovery in 2008, the patterngsédual decline in the North American share of glob
market capitalisation appears to have been brokesome extent by the GFC. The data of 2007 to 2009
suggest that the U.S. share of global market degaiteon stabilised rather than declining more dapas a
result of the GFC, while 2010 and 2011 have seerutls. share of global market capitalization grés
would be consistent with the outperformance ofth8. equity market as compared to those of Japdn an
the major European economies over the 2008 to géditd (see Figure 6).

In following the country grouping of Figure 2, Figu5 highlights that within the Asian-Pacific regio
there have been greater changes in financial abseés than those observed with GDP. Japan's ehare
global equity market capitalisation declined, altgb not consistently in level or rate, until 200fore
recently it has stabilised at around eight per.ddiere impressive than in the case of GDP, has He=nse
in China's share of global equity market capitéiliga particularly in the 2005 to 2007 period (FigLb).
However, post 2007 China’s share of global markegitalization has been highly volatile, similarthat of
Japan.

As with the shifts in global shares of GDP, it iscassary to consider the impact of exchange rates
changes on regional and country shares of glohatyemarket capitalisation. In the case of the Paan &
Central Asia region, consideration of changes invalue of major global stock indices (Figure Giggests
that shifts in index values are likely to domingtey. as reflected in the Euro STOXX). This is apparent
in the case of Japan (TOPIX).
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Figure 5: Market capitalization of listed companigthin the East Asian-Pacific region
(% of World total, current U.S. dollars)
Source: World Bank, World Development Indicatorgthar’s calculations.

With respect to China, the relatively rapid incee@sthe value of the Remimbi to the U.S. dollaerthe
2005 to 2007 period must be credited with soméefdontemporaneously observed gain in the U.Sadoll
value of China’s global share of market capitaicsat However, given the significant (although not
consistent) increase in the value of its major maikdex since the late 1990s (Shanghai SE), aed th
relative stagnation of the major western markdts, increase in China’s global share of equity \tibna
would appear to be based largely on the relativepid growth of its equity markets. This relatesthie
significant financial deepening that has occurredhe Chinese equity markets as a result of thiediof
former state-owned enterprises and strong growitis @DP over the GFC and post-GFC periods.

4. GLOBALISATION, THE GEOGRAPHIC DISTRIBUTION OF CONTR OL OF
LARGE LISTED COMPANIES, AND THE GFC

4.1 Globalisation and the rise of large multinatioml companies

The recent shift of economic and (potentially) finial power towards China, especially within Asaa (
per Figures 2 and 5), is a trend that is expeaeazbhtinue over the next two decades. While thizeeted
shift in influence includes the continued movemefhtcompany headquarters to China (Hong Kong,
Shanghai, etc.) (Albrecht, 2005), inwards foreigreat investment (FDI) to China may not be the majo
driving force. Given sizeable trade surpluses ahth savings rate, China is itself playing an @asingly
important role as a source of finance both witlia Asian region and globally (Breslin, 2009). Ctsna
growing financial power is apparent in both theiiis China’s role as an international creditor tipatarly
of USD assets (Chin and Helleiner, 2008), and thevth in its role as a source of FDI (Zhang, 20@8po,
2009). It is also apparent from the growth in tledative global importance of its equity markets as
highlighted in Figure 5.
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Source: Underlying data derived from Datastreamthaw’s calculations.

A link is often made between the process of glaasilbn and the growth of large multinational
corporations (de la Dehesa, 2006). China’s risealss been asserted to be the beginning of a ‘rexse
of globalization (Henderson, 2008). Thus, it woblel expected that China’s (and, more generally, East
Asia’s) growth in economic and financial power weblle associated with an increase in the propodfon
large (and, at least through their economic impamttinational companies resident within its boedeFor
example, throughout its process of economic refd@mina has focused on establishing a set of large,
internationally-competitive enterprises (this hasently included tying inwards FDI to its developre
policy (see Hout and Ghemawat, 2010, on technotomysfer). However, China’s success in achieviag it
objectives against a moving (and improving) seteaiding firms has previously been questioned (Nolan
2002), with few of the world’'s top 1250 firms hagitbeen identified as residing in China and othgh hi
growth emerging markets (Nolan, 2010).

The interest in large, listed multinational comganieflects a variety of factors relating to thmtential
to exert political and economic power, and thas tmay be to the detriment of the developing wolrd.
terms of economic and financial factors, the b&mighis interest includes: the growth in finangiawer of
multinational companies relative to governmentgr@ta 2008); that the shareholders of multinatispand
therefore the primary beneficiaries of profits gaed, predominantly reside in high-income econsmie
(Nolan, 2010); the dominance of multinationalsémis of control of FDI flows (del la Dehesa, 200&)d
their dominance in the area of research and deretapand thus technical progress (Nolan, 2010).

Although the data presented in Figures 2 and S5ligighthe growing importance of China within the
global economic and financial environments, basedG®P and equity market capitalisation, it is not
apparent that China has to this point gained saanifly in its share of control of these large rmational
corporations. As noted, this focus on large corpama reflects their political and economic sigeafince in
determining both world trade and global capitaWo Thus for China's position in the global econampe
cemented, we would expect to see a significaneas® in its share of the world's largest companies.
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4.2 Globalisation and the impact of the GFC

The economic and financial processes of globatimadire usually seen as occurring gradually. However
there are concerns that the global financial c(€@BC) may have altered the pace at which eachepsoc
evolves (Burrows and Harris, 2009). This includes tate at which the progressive shift of econoamd
political power towards Asia, particularly China occurring (Overholt, 2010). To some extent these
concerns reflect perceptions of the GFC as largéiprth Atlantic phenomenon. Thus the GFC is vieagd
weakening both the United States and Europe (pi#atly the United Kingdom) as global financial cerst
(Nesvetailova and Palan, 2008). That this event ety to China’s perceived gains from globalizati®n
also reflected in the tensions created by the lamgge imbalances between the United States andaChi
(Bowles and Wang, 2008).

Against the view that the GFC is mainly a Northahtic phenomenon, is acknowledgement of the
widespread impact of the GFC outside Western EuamgeNorth America (Wade, 2009). This includes the
significant economic impact on China of the GFC (a2009), with China’s real economy being
particularly sensitive to global economic downtuhge to its heavy reliance on exports (Palley, 2006
Breslin, 2009). Additionally, as a major credit@hina has faced significant financial costs thraugtthe
GFC through the need to sterilize the impact of.Wdi@lar accumulation and capital losses on these U
dollar holdings (Chin and Helleiner, 2008). Howevas already noted, China has still been able tkema
significant economic and financial progress thramghhe period associated with the GFC (Figures®25.

4.3 The geographical distribution of large listed ompanies and the GFC

As argued above, the growth in China’s (and Easa'#yseconomic and financial significance may be
expected to be reflected in the proportion of ldigied companies resident in China (and the EasirA
Pacific region generally). (This would especially the case given the size of many of the initidbligu
offerings associated with the listing of large femstate-owned enterprises). Tables 1 and 2 presémton
these large companies, as proxied by the globalITo@O listed companies (based on the U.S. dodarev
of assets). Table 1 is based on the percentage bfzarumber within the Top 1,000. Table 2 is bamethe
percentage share of the value of assets held bydpel, 000 companies, a measure that is more likely
capture the economic and financial significancéhefe companies.

Table 1
Region/Country distribution of Top 1,000 listed conpanies (% of Total Companies)
Region/Country 2005 2006 2007 2008 2009 2010 2011
East Asia & Pacific 30.6 28.8 29.4 29.9 29.3 30.7 1.73
Australia 1.2 1.3 1.5 1.7 1.6 1.4 1.8
China 2.0 2.1 2.6 3.2 35 4.0 4.3
Japan 18.4 16.3 16.3 16.0 155 15.8 16.1
Europe & Central Asia 30.5 324 33.1 324 31.3 30.7 30.0
Euro area 19.0 17.5 20.6 20.4 194 19.7 19.1
Latin America & Caribbean 1.4 1.6 1.6 1.9 2.3 2.7 92
Middle East & North Africa 3.4 4.1 4.7 5.2 5.3 5.4 5.0
North America 31.7 30.4 28.4 27.3 28.8 26.5 27.4
United States 27.0 26.1 24.3 23.6 24.7 225 23.2
South Asia (India) 1.4 1.6 1.8 2.3 2.0 3.0 2.0
Sub-Saharan Africa 1.0 1.1 1.0 1.0 1.0 1.0 1.0
World 100.0 100.0 100.0 100.0 100.0 100.0 100.0

Source: OSIRIS; author’s calculationsbased on U.S. dollar value of assets.

It is apparent that there has been growth in tbpgation of large companies domiciled in China (&md
some extent East Asia) over the period since 200&sistent with the view of Nolan (2010), Chind'suse
of these large companies is still well below itargs of world GDP and equity market capitalisation.
Additionally, although China has made greater gdélias other regions/countries in share over theoger
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associated with the GFC, these gains are stilldlyoeomparable to those made by the Latin America &
Caribbean region.

However, as revealed in Table 2, a focus on thegtmn of the Top 1,000 companies domiciled in
China may be misplaced. Growth in China’s shar¢hefTop 1,000 companies’ assets is more consistent
with growth in its shares of global output (GDPJlajiobal stock market capitalization and suggestivihe
potential growth in its global influence. The shar¢he global value of assets held by Chinese emigs in
the Top 1,000 is has increased at a level commateswith China’s growth in share of global GDP.sThi
reflects the very large size (at least in accognterms) of some of China’s relatively recent figs of
former state-owned enterprises (e.g. the four laaj®nal state-owned commercial banks), and ttenirof
its industrial policy with its focus on creatingde, globally competitive companies. This is siggge that
China’s economic and financial influence, or petways of this influence, may more likely be a résilthe
absolute size of each of its largest listed cormgmattian from the number domiciled within its bosder

Table 2
Region/Country distribution of Top 1,000 listed conpanies (% of Total Assets
Region/Country 2005 2006 2007 2008 2009 2010 2011
East Asia & Pacific 23.2 21.2 21.4 23.4 25.0 275 9.12
Australia 15 1.6 1.8 1.9 2.1 2.2 2.5
China 4.2 4.3 4.5 5.9 7.1 7.9 9.4
Japan 13.8 11.5 11.4 11.8 11.7 13.0 12.8
Europe & Central Asia 45.9 49.3 50.9 48.9 46.4 41.7 40.3
Euro area 28.4 27.1 31.6 30.2 28.6 25.4 24.1
Latin America & Caribbean 0.7 0.9 1.1 1.3 1.7 2.0 12
Middle East & North Africa 1.0 1.2 1.4 1.6 1.6 1.7 1.6
North America 27.9 26.1 23.8 23.4 23.8 25.3 25.4
United States 24.4 23.3 20.9 20.8 20.9 22.2 22.1
South Asia (India) 0.6 0.6 0.8 0.8 0.9 1.2 1.0
Sub-Saharan Africa 0.6 0.6 0.6 0.5 0.6 0.6 0.5
World 100.0 100.0 100.0 100.0 100.0 100.0 100.0

Source: OSIRIS; the author’s calculationdased on U.S. dollar value of assets.

With respect to the U.S., the advent of the GFC assbciated corporate failures saw a significant
decline in the share of U.S.-based companies imglibleal Top 1,000, from 27 per cent in 2005 to 248
cent in 2007 and 23.6 per cent in 2008. HoweveacesR008 the rate of decline has been relatively sl
with only a small further reduction to 23.2 per ttby 2011. Again, a focus on the number of compairie
the Top 1,000 may obscure from some important ldetand in doing so exaggerate the impact on the
financial and economic power of U.S.-based listeparations. While the U.S. has a reduced shatbeof
Top 1,000 companies domiciled within its bordehg value of assets under control of these compéwaies
actually increased from the low achieved in 2002@B per cent, at the height of the GFC, to 22rlgent
as of 2011.

This robustness in the value of assets held by-hhSed large listed companies reflects, amongst oth
factors, the diversification of the U.S. in ternfsimustrial structure (Table 4). In particulareth).S. was
not as overweight on financial sector companiesikbadiversified financials and insurance) as was t
global Top 1,000 at the start of the GFC (Tablean8 4). At the same time, the U.S. was relatively
overweight in consumer staples, health care, indtion technology, and utilities, which may be less
effected by economic downturns. Indeed, we canrgbsthat as a percentage most of the fall in th&. U.
share of the global Top 1,000 occurred at the sfaithe GFC in 2007. Thus, the decline in the WiSts
share of the global Top 1,000 preceded the fathiare of these large, listed companies in, for @anthe
Euro area by one year. This reflects the earlieergence in the U.S. of the credit crisis, and thdye
collapse and acquisition of a number of U.S. cdieidlocompanies in the financial and consumer derabl
industry sectors.
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Table 3
Industry composition of Global Top 1,000 listed corpanies (% of Total Companies)
Industry 2005 2006 2007 2008 2009 2010 2011
Energy 5.2 5.6 5.6 5.8 6.3 6.1 6.4
Materials 55 5.2 5.2 5.4 5.1 5.0 5.1
Capital Goods 11.1 10.9 11.0 10.7 10.0 10.1 9.9
Consumer Discretionary 8.0 7.4 6.6 6.0 6.3 5.7 5.8
Consumer Staples 5.2 4.9 4.5 4.7 4.5 4.5 4.3
Health Care 2.6 2.9 2.7 2.7 2.7 2.7 2.9
Banks 30.2 31.2 32.2 33.0 32.9 33.3 33.1
Diversified Financials 6.7 7.2 7.4 7.4 7.6 7.9 7.8
Insurance 7.6 7.4 7.5 7.9 8.2 8.3 7.6
Real Estate 2.7 3.2 3.4 2.8 2.6 25 3.1
Information Technology 4.1 3.9 3.6 35 35 3.6 3.6
Telecommunication Services 3.7 3.5 3.6 3.6 3.7 3.6 3.6
Utilities 7.4 6.7 6.7 6.5 6.6 6.7 6.8
Total 100.0 100.0 100.0 100.0 100.0 100.0 100.0
Source: OSIRIS; author’s calculationsbased on U.S. dollar value of assets.
Table 4
Industry composition of U.S. Domiciled Global Top 1000 listed companies(% of Total)

Industry 2005 2006 2007 2008 2009 2010 2011
Energy 5.9 6.1 6.2 7.2 8.1 8.4 8.6
Materials 19 1.9 2.1 2.5 2.4 2.7 2.6
Capital Goods 11.1 10.7 10.7 10.2 9.7 9.8 9.5
Consumer Discretionary 12.6 12.3 111 11.0 10.9 10.2 10.3
Consumer Staples 7.8 7.7 7.4 7.2 6.1 5.3 5.2
Health Care 5.9 6.5 6.6 7.2 6.9 7.1 7.3
Banks 12.2 12.3 12.3 11.4 11.7 10.2 10.8
Diversified Financials 9.6 11.1 11.9 12.3 13.0 14.2 13.4
Insurance 104 10.3 10.7 10.2 10.9 10.7 10.3
Real Estate 2.6 2.3 2.9 2.1 2.0 1.8 2.6
Information Technology 7.8 7.3 6.6 6.8 6.9 7.6 7.3
Telecommunication Services 1.1 1.1 1.2 1.3 1.6 1.8 1.7
Utilities 111 10.3 10.3 10.6 9.7 10.2 10.3
Total 100.0 100.0 100.0 100.0 100.0 100.0 100.0
Number 270 261 243 236 247 225 232

Source: OSIRIS; author’s calculationshased on U.S. dollar value of assets.

While hosting an increasing number of the globab Tg000 listed companies (Table 1), it is apparent
that the rapid growth in China’s position reflettie start from a small initial base. Additionaljhina still
lacks the industrial diversification attained by th.S., potentially concentrating its global infhige to a
more limited range of industries than suggestatsigrowth in economic power (Table 5). This ideefed
in the concentration of China’s share of the Tdp0Q,companies in the energy, materials, capitalgoo
utilities and, particularly, banking sectors.

With respect to the value of assets held in the T@00 listed companies controlled within specific
regions/countries, it is apparent that followingimitially large jump at the start of the GFC inQ20the rate
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of decline of assets under North American (esplgcialS.) control has progressed at a relativelyvsémd
steady pace (Table 2). This decline has been egddadabsolute level (percentage) by the gain im&h
(and the East Asian-Pacific’'s) share of Top 1,086ets, reflecting that some of this gain has bédhea
expense of the share of Top 1,000 companies irEtlepean & Central Asia and Sub-Saharan Africa
regions.

Table 5
Industry composition of Chinese Domiciled Global Tp 1,000 listed companies(% of Total)

Industry 2005 2006 2007 2008 2009 2010 2011
Energy 15.0 14.3 11.5 9.4 8.6 7.5 9.3
Materials 5.0 4.8 3.8 6.3 5.7 5.0 9.3
Capital Goods 10.0 14.3 23.1 18.8 17.1 20.0 20.9
Consumer Discretionary 0.0 0.0 0.0 0.0 2.9 25 2.3
Consumer Staples 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Health Care 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Banks 45.0 42.9 34.6 375 40.0 35.0 32.6
Diversified Financials 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Insurance 10.0 9.5 115 125 11.4 10.0 7.0
Real Estate 0.0 0.0 0.0 3.1 2.9 5.0 4.7
Information Technology 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Telecommunication Services 10.0 9.5 7.7 6.3 5.7 5.0 4.7
Utilities 5.0 4.8 7.7 6.3 5.7 10.0 9.3
Total 100.0 100.0 100.0 100.0 100.0 100.0 100.0
Number 20 21 26 32 35 40 43

Source: OSIRIS; author’s calculationshased on U.S. dollar value of assets.

Table 6
Region/Country distribution of Top 1,000 listed conpanies
(% of Total Market Capitalisation ")

Region/Country 2005 2006 2007 2008 2009 2010 2011
East Asia & Pacific 20.1 19.7 16.3 18.5 20.2 20.3 0.92

Australia 1.5 15 1.7 2.5 2.3 2.2 2.9

China 0.4 1.3 2.0 2.3 3.1 2.9 2.7

Japan 13.3 11.4 7.2 8.3 8.5 7.8 8.2
Europe & Central Asia 321 35.3 36.8 34.7 35.2 325 29.0

Euro area 18.0 18.6 21.9 20.4 19.9 16.4 14.2
Latin America & Caribbean 0.5 0.6 1.1 0.9 2.1 2.2 .02
Middle East & North Africa 2.7 1.4 8.4 2.0 2.2 2.2 1.9
North America 43.8 42.1 36.3 42.3 38.7 40.3 44.8

United States 40.7 39.1 33.1 39.1 35.0 36.0 40.5
South Asia 0.4 0.5 0.6 1.1 1.0 1.9 0.8
Sub-Saharan Africa 0.4 0.5 0.4 0.6 0.5 0.6 0.6
World 100.0 100.0 100.0 100.0 100.0 100.0 100.0

Source: OSIRIS; author’s calculationst).S. dollar value of assetg;some missing values for market capitalisation.

Given the volatility of stock markets globally dugi this period, the decline in the North Americaig$U
shares of the total market capitalisation of equtythe Top 1,000 companies (Table 6) has been less
consistent than that of assets (Tables 2 andtBpuah the pattern of change in this area reflgwsin the
U.S. equity market overall (Figures 4 and 6). Thwisile initially declining in share as a resulttbe GFC,
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and subject to significant volatility over the 20@52011 period, the U.S. listed companies in tbp I,000
have regained (and even increased) their sharblalgmarket capitalisation of the Top 1,000 conigan
However, as discussed briefly above, this obsepadtern may reflect measurement problems caused by
fluctuations in the value of the U.S. dollar agaimthier major currencies to some extent (Figure 3).

As is apparent from Table 6, China’s share of tlzeket capitalisation of the Top 1,000 companies is
relatively low, and broadly reflective of its sharkeglobal Top 1,000 companies by number. Thus|enits
large, listed companies control a large share efviélue of total assets in the Top 1,000, thiseisty be
reflected in the value of these companies stocks.

5. CONCLUSIONS

As suggested at the start of this paper, the irftastbeen to provide an overview of selected ecanom
and financial changes that have occurred over ¢n®g immediately preceding, associated with, aost p
the GFC, in order to address a few key researchtigns. The first was whether the GFC has acceléthie
shift of economic and financial power towards Ch{aad the Asian-Pacific region more generally), and
whether this has been at the expense of the U.Basbeen suggested in some of the political ecgnom
literature analysing the GFC and its impact. Theosd was the impact of the GFC on the share oklarg
multinational companies domiciled in China, an esthat has received limited attention. To this simaple
data on the relative position of countries and aegi has been presented capturing GDP, market
capitalisation, and the value of assets, all meakat current U.S. dollar values. It is this lafeature that
must be recognised as a significant limitationhi$ bverview, and one to be addressed in a moreulgb
analysis of these issues in the future. It is hoged the conclusions reached here will be of euffit
interest, and controversy, to attract such additioesearch.

On the first issue, of whether the GFC has acdeléridne shift of economic and financial power tadgar
China/the Asian-Pacific, and whether this has kadhe ‘expense’ of the U.S. Much of the overaltlohe
in the value of North American/U.S. share of globatput is part of a trend that has been preseet the
2000s. During this period the East Asian-Pacifiarehof world GDP can be seen to have been relgtivel
stable (and even declined until 2006-2007). Howevather than accelerate the decline in the North
American/U.S. share of global output, as suggestdtie political economy literature, the GFC sedms
have temporarily stabilised the share. Followirgg@+C, the U.S. decline would appear to have mbeae#
towards its previous trend.

In the area of financial power, as approximatedhsy share of global equity market capitalisatidrg t
picture is clearer. The East Asian/Pacific regias grown significantly in terms of its importanogpthe
2000s. However, in each case the data suggestsathat than accelerating the economic and finhsbié
from North America, the GFC may have acted todast temporarily) stabilise and even to have irsaéa
the U.S./North America’s relative position. Thidleets that, rather than being a North Atlantic rdyehe
GFC was a global event which impacted more heavrilynany regions outside North America than within
the region, especially with respect to the relatieeline in value of equity in the major economileat
occurred during and post the GFC.

The above does not detract from China’s economiergemce. This is part of a longer-term trend
reflecting China’s relatively rapid growth in GDReav the 2000s, even if it is not an event assodiate
strongly with the GFC (although during the GFC @himas maintained a strong economic performance).
Indeed, it is China’s strong growth, which has rteimed the Asian-Pacific region’s share of globaipaoit.
This is in the presence of a significant declin¢éhie share of world income provided by Japan. Teisan
see a shift of economic and financial power pet, se to the Asian-Pacific region, but within the regim
China (and regionally and globally away from Japan)

In the area of market capitalisation, it is cldaattChina has provided most of the growth in thetEa
Asian-Pacific region’s share (supported by lestsmailar, but relatively strong growth in countriegh as
Australia). It is, however, not clear that the GR&s provided the greatest impetus for this growikh
China gaining little in its share of equity marketpitalisation over this period. This is despitgngficant
outperformance of its stock markets relative toanaparkets in the western world. Rather, it shaulubst
likely be seen as a direct result of the emergamckgrowth in the Chinese market oriented econonay a
financial system.

On the second matter of the impact of the GFC endllobal share of large multinational companies
resident in China (and expected as part of the ioggorocess of globalisation). While it is apparémt
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China appears to have made significant gains iresbfathe global Top 1,000 companies, it is algacthat

it still holds a relatively small share of the fot&his is even following the GFC and the North akitic
regions’ problems. Additionally, China would be exfed to have gained a greater share of the glicdyal
1,000 listed companies over the second half oR0@Ds. This is as a direct result of its continligithg of
large state owned enterprises (particularly ban&ey the relatively rapid growth in its economydan
relative outperformance of its stock markets). Alsbserved was the relative lack of industrial
diversification in those of China’s large list coampes that were included in the Top 1,000 by Udllad
value of assets.

Finally, the data presented in this chapter suggbst while severe in impact, the U.S. does npeapto
have had its relative global position weakenedh®y GFC to the extent expected by some authors (with
respect to the large companies still under U.StrofnTo some extent it appears that it has béeefifrom
the well-diversified industrial structure of thoseS.-based companies that were included in theadjldbp
1,000 used in this paper.
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Appendix A: Data sources

GDP and total market capitalization data for caestrand regions are derived from the World Bank,r#&/o
Development Indicators (http://databank.worldbard)o These figures are based on current U.S. dediues.

Data on the value of assets, market capitalizatonntry of registration, and industry for the gibdop 1,000
listed companies is derived from the Bureau vark @JSIRIS database. The reference to listed indic#tat the
company is either currently listed or was listedhia year for which data was collected.

Industry classifications are based on an aggregatito 12 industry groups (Energy, Materials, Calp{toods,
Consumer Discretionary, Consumer Staples, Healtle,CBanks, Diversified Financials, Insurance, REatate,
Information Technology, Telecommunication Servicagd Utilities) based on data derived at the edihit- level
based on the global industry classification statid&ICS). For consistency with the GDP and marlegtitalisation
data, the global Top 1,000 listed companies anetiiied based on either the current U.S. dollaugadf assets in each
year. This means that the Top 1,000 by assets matelse match with a figure for market capitalisatisuggesting that
these initial observations be treated with someiecau

Data on the level of major stock price indices andhe level of major exchange rates is sourcem fbatastream
(monthly basis).
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